
Leveraging Your
Operational Data

AI’s Big Play



Harnessing value from
operations is the next big play

Source: McKinsey, Suppeco



Here’s why?



Because 90% of company data
is unstructured data

Source: International Data Corporation



This data takes many forms



Types of unstructured data

Email   Chat   Documents   Imagery   Voice



Not surprisingly
that’s mostly operational data



 We don’t live inside
a legally drafted contract

Coz here’s the thing:



We function in the operational ether
where things don’t run by clause



Up to 80% of a company’s revenue
is generated by its suppliers

Source: Suppeco, Proxima, Others

Let’s add some scale to that:



Activity that can generate
 exabytes of unstructured data

right across the value chain 



But most remains untapped
due to poor relationship management

and poor data retention

 Only 18% of companies utilise that data. Deloitte



That is until now



Today we can leverage
this data like never before



Get in touch

www.suppeco.com

http://www.suppeco.com/


Disclaimer :
Suppeco provides a wide array of presentations and insights. These presentations and insights are for information purposes only and do not constitute an offer to buy
or sell any of the products or services mentioned therein. Neither do they purport to be a complete description of the developments referred to in the material. While
utmost care has been taken in preparing the material, we claim no responsibility for its accuracy. We shall not be liable for any direct or indirect losses arising from
the use thereof and viewers are requested to use information contained herein at their own risk. These presentations and insights should not be reproduced, re-
circulated, published in any media, website or otherwise, in any form or manner, in part or as a whole, without the express consent in writing of Suppeco. Any
unauthorised use, disclosure or public dissemination of information contained herein is prohibited. Unless specifically noted, Suppeco is not responsible for the
content of these presentations and/or the opinions of the presenters. Individual situations and local practices and standards may vary, so viewers and others utilising
information contained within a presentation are free to adopt differing standards and approaches as they see fit. You may not repackage or sell the presentation.
Products and names mentioned in materials or presentations are the property of their respective owners and the mention of them does not constitute an
endorsement by Suppeco. Information contained in a presentation hosted or promoted by Suppeco is provided “as is” without warranty of any kind, either expressed
or implied, including any warranty of merchantability or fitness for a particular purpose. Suppeco assumes no liability or responsibility for the contents of a
presentation or the opinions expressed by the presenters. All expressions of opinion are subject to change without notice.
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